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Disclaimer and Forward-Looking Statements
This Presentation may include certain “forward-looking statements” within the meaning of applicable Canadian securities legislation. All statements, other than statements of historical fact, included herein, including, without limitation,
statements regarding future plans and objectives of Advance United Holdings Inc. (“the Company”), future opportunities
and anticipated goals, the Company’s portfolio, treasury, timetable to permitting and production and the prospective
mineralization of the properties, are forward-looking statements that involve various risks, assumptions, estimates and
uncertainties.
Generally, forward-looking information can be identified by the use of forward-looking terminology such as “seeks”, “
believes”, “anticipates”, “plans”, “continues”, “budget”, “scheduled”, “estimates”, “expects”, “forecasts”, “intends”, “
projects”, “predicts”, “proposes”, “potential”, “targets” and variations of such words and phrases, or by statements
that certain actions, events or results “may”, “will”, “could”, “would”, “should” or “might”, “be taken”, “occur” or “be
achieved”. There can be no assurance that such statements will prove to be accurate, and actual results and future
events could differ materially from those anticipated in such statements. The presentation refers to previous returns
received by the Company on the sale of its assets which may not be indicative of future returns from sales of assets.
Past performance does not guarantee future resultsForward-looking information is subject to known and unknown risks,
including but not limited to: an inability to complete the business objectives; general business, economic, competitive,
geopolitical and social uncertainties; delays in obtaining or failures to obtain required governmental, regulatory,
environmental or other required approval; the actual results of current exploration activities; the fluctuation of the price
of gold and other precious metals; acquisition risks; and other risks of the mining and resource industry.Although the
Company has attempted to identify important factors that could cause actual results to differ materially from those contained in forward-looking information, there may be other factors that cause results not to be as anticipated, estimated
or intended. These statements reflect the current internal projections, expectations or beliefs of the Company are based
on information currently available to the Company. The Company will not undertake to update any forward-looking
information, except in accordance with applicable securities laws. The Company believes that the expectations reflected
in those forward-looking statements are reasonable, but no assurance can be given that these expectations will prove to
be correct and such forward looking statements included in this presentation should not be
unduly relied upon by investors as actual results may vary. Unless required to be updated pursuant to securities laws,
these statements speak only as of the date of this presentation and are expressly qualified, in their entirety, by this cautionary statement.
Although the Company has attempted to identify important factors that could cause actual results to differ materially,
there may be other factors that cause results not to be as anticipated, estimated or intended. There can be no assurance
that such statements will prove to be accurate as actual results and future events could differ materially from those
anticipated in such statements. The Company disclaims any intention or obligation to update or revise any forward-looking statements, whether as a result of new information, future events or otherwise, other than as required by applicable
law. Accordingly, readers should not place undue reliance on forward-looking statements and trading in securities of the
Company should be considered highly speculative. All scientific and technical information contained in this presentation
has been prepared by, or under the supervision of, Jim Atkinson, CEO for the Company, a qualified person as defined by
NI 43-101 Standards of Disclosure for Mineral Projects. Historical assays contained in this Presentation have not been
confirmed by the Company, are of uncertain QA/QC standards and should not be relied upon. They are presented as a
guide to future exploration. Last updated June 10, 2022.

Executive Overview
Advance United’s business is comprised of three unique integrated
layers that complement each other: Au Marketplace, an automated
pipeline, and our property portfolio.

1
Au Marketplace
Au Marketplace is an open-source, AI powered, online platform
connecting property owners of precious metals, base metals, and rare
earth deposits with investors, developers, and producers.

2
Pipeline
Au Marketplace makes prospecting effortless with automated filtering
of properties that meet our portfolio’s strict criteria from a growing,
global supply.

3
Portfolio
The Company’s goal is to create a large and comprehensive portfolio
of past producing and highly promising gold exploration properties in
North America and land bank them. The value of each property that Au
acquires is reengineered and evolved into peak value using the latest
technology, instruments such as the NI 43-101 reports, and hands-on
expertise until it’s either sold or partnered for exploitation through
mid-tier and major mining companies. Au has no intention of
mining itself.

A top down and a bottom up approach.

Milestones
Talisker Gold incorporated
2014
Company dormant
2018

2013
Wawa Property acquired
2015 - 2017
Jim Atkinson appointed as CEO,
David McDonald as CFO
Doyle, Buck Lake, and Point Lake Road
properties acquired

Wawa property expanded to
10k hectares
2020

2019
Wawa property sold at 381% gain
LOI signed for JV to IPO

IPO on CSE and listing on Boerse Frankfurt

2021

Company name changed to Advance United
Holdings Inc.
$1.1m in equity and $2.1m in flow through
capital raised, totaling $3.2m in financing
Au Marketplace in Beta testing
2022

Au Marketplace launched
Field work started on portfolio properties
Signed LOIs on several new properties including
Rattlesnake and Landrum in South Carolina;
Jumping Josephine in B.C.; and Melba in
Ontario, representing 200,000 ounces
inground gold ore and 45,000 hectares
Listing on OTC (US) expected to be completed

2023 - 2024 target goals: 4 - 6 new properties added representing an additional estimated 250,000
ounces inground value to the portfolio, and to onboard up to 10% of junior mining deals to the
Au Marketplace.

Bringing something
new to the mining industry.
The future.
There are few mining companies, if any, that have combined seasoned
mining executives and engineers with experts in AI and open-source
technology into their executive team. Advance United has done just that.
The leadership team has significant industry and recognizable
experience working with notable major mining companies including
Newmont, BHP, and Agnico Eagle. Added to this are industry experts in
digital platform technology including open-source and AI.
With over one hundred years cumulative experience, our team has held
positions as executives, directors, and advisors of publicly traded
companies and are well versed in capital markets, investment banking,
international mining projects, and financial and reporting requirements.
Management has a successful track record of bringing projects from
start-up through to financing, and from exploration to production, and
buy-outs from majors.

Management and Board of Directors
James R. Atkinson, M.Sc., P.Geo.
CEO, Director
> President and CEO of Talisker Gold, now
Advance United
> Exploration geologist and project
manager with over 45-years’ experience
> VP, Exploration Manager with Newmont,
Billiton and Agnico Eagle.
> Recently part of the M&A team with
American Silver
> Designed and managed multimillion
dollar programs discovering commodities
> Managed teams of up to 100 staff in
geophysical, geochemical, geological
mapping, prospecting, and drilling
programs
> Negotiated option and purchase deals for
mineral properties
> Worked with investors to form and
manage junior exploration companies
Kevin Wright, P.Eng.
Director
> An award-winning director for multinational marketing and advertising agencies
with more than 20-years’ experience
> Developed successful marketing and
business strategies for Party Poker,
Sympatico MSN, IBM, CIBC, L’Oreal,
Rogers, Famous Players, Beck’s Beer, and
Vonage to name a few
> Has appeared on TV and lectured at

universities on marketing and business
strategy
> Served on the boards of public and
private companies
> Graduate of Queens University, member
of the Professional Engineers of Ontario
and a former diver in the Canadian Navy
David Boulette, B.Sc.
Independent Director
> 20-years’ experience in software development
> Founder of Eva Media, a publicly traded
AI driven advertising platform
> Formerly Venture Chief Technology
Officer (CTO) of Boston Consulting Group
Digital Ventures
> Has worked with the cream of technology
companies including RIM Blackberry, ATS
Automation, and LiveHive Systems
> Expertise in every important software
language including NoSQL
> AI pioneer and natural born innovator
> Graduate of University of Waterloo with
a BSc Computer Science

Management and Board of Directors
Walter Henry, BA, CFA,
Independent Director

David McDonald, Hons. B.Comm., CPA,
CA, Controller

> Experienced in the global resource
industries and the North American and
European finance markets (debt and
equity) since 1991
> Served as President, CEO, and Director of
Frontline since 2009
> Acted as VP Finance and CFO with
public companies including Tiberon
Minerals, Royal Nickel, Juno Special
Situations, Satori Resources, and Alturas
Minerals
> Served with CIBC BNP Paribas, and PWC
managing portfolios and project financings
totaling over $1 billion
> Served as Director of Riverside
Resources, Alturas Minerals, and Gold
Candle
> Has held the position of Chairman, Audit
Committee Chairman, and Director roles
with Alexandria Minerals, Alturas Minerals, Merrex Gold, Pltinex Inc.

> Serves as CFO of McLaren Resources
Inc. and CFO and Director of Talisker Gold
Corp.
> 15-years’ experience in the gold mining
industry
> Has served as CFO for a number of
public and private junior mining companies
> Received an Honours Bachelor of
Commerce and earned his CA with
Ernst & Young
David Beck
Chief Financal Officer
> Over 30-years financial, business
operations, and capital markets experience
> C-level executive with national financial
institutions as financial analyst,
institutional and proprietary trader, and
investment banking
> Established domain expert in analytics
through his work as a top ranked
technology research analyst in New York
and Toronto
> Security expertise develop through
work with and investment in Cloakware
(acquired by Irdeto) and Assurent Secure
Technologies (acquired by Telus)

Management and Board of Directors
Peter Holmes
Chief Marketing Officer

Kevin Glendenning
Chief Technology Officer

> 30-year history of finding unique insights
that elevate a brand’s reputation and as a
result, profit
>Appeared in Marketing Magazine’s
‘Power List’ of the most influential people
in Canadian communications. For several
years he appeared at the top of Strategy
Magazine’s creative report card list of the
best Creative Directors, Art Directors, and
Writers, all at the same time
>Work was curator selected for the
inaugural and permanent advertising
collection of The Royal Ontario Museum
and included in The Canadian Graphic
Design History Project
>Founder of Zonetail (TSX: ZONE) a
mobile platform for hotel guests and
condominium residents

> Over 20-years’ experience in technology
transformation, overseeing global IT
operations in open-source information
technology
> President of Starnix Inc., a leading
enterprise Linux and open-source solutions
provider
> Has overseen the development and
deployment of technology applications for
RIM Blackberry, AMD/ATI, Konica Minolta,
and the Department of National Defence
> Co-founded FOSSter, a mentored Linux
training company and title sponsor of Girls
Learning Code
> Involved with the exam and certification
development at Linux Professional
Institute, the world’s largest vendor-neutral
open-source certification body

Portfolio Properties
Most mid-tier and large gold mining companies are in the business of
development and production, less so prospecting and property value
creation. We’ve identified this gap as an opportunity. To this end we’ve
acquired and are continuing to acquire a portfolio of undervalued, past
producing gold bearing properties that meet our strict criteria and then
increasing their value through the application of modern technology such
as AI and instruments such as NI 43-101 reports, field work, and analysis.
The opportunity is in land banking a growing portfolio of gold bearing
properties without the cost and risk of mining.
Each property is continuously evolved into peak value until it is sold or
partnered for exploitation through mid-tier and major mining companies.



Existing gold resources

Evaluating criteria and value
creation method.
We identify gold properties where we believe there is underdeveloped
and undervalued potential. Properties with significant historical work
and previous drill programs which were uneconomic at the time but
have proven economic value at today’s price of gold. We fund the
development of re-working old data to create new NI 43-101’s, thereby
documenting their quantifiable resources and reserves using current
standards, thus increasing their value. The cost of re-working old data
with modern technology is significantly more cost effective and allows
us to deliver the highest returns to our shareholders, in the shortest
possible time frame.
We adhere to a highly disciplined approach, and a strict set of physical
property criteria and historic work protocols in our selection process.
We then utilize modern technology, software and hardware to identify
and evaluate properties that we can acquire for a low-cost to develop,
exploiting newly realized potential and proven value. Leveraging our
gold exploration experience and knowledge, by using modern exploration techniques, and by tapping into our industry network, we arbitrage
the value of previous work programs against exploration potential with
pre-development dollars to unlock the value of these properties.
We intend to develop a portfolio of properties with similar attributes —
North American based properties, formation type, historic gold
resources and/or production. The Company’s operations are in the most
stable gold mining jurisdiction in the world, North America.

Doyle Property Overview
Located near Wawa, Ontario, the Doyle Property covers an area of over
2,365 hectares and is in a geological providential area and is an ”orogenic gold deposit” type similar to the Timmin’s Gold Camp and the Hemlo
Gold Deposits which have produced over 21 million ounces of gold.
Focus of work is a model of similarity to the Hemlo Deposit. Recently
acquired historic technical files (from Tri-Origin exploration),includes
detailed drill logs for 37 drill holes (8,053 meters), Induced Polarization
(IP) geophysical surveys, geological mapping, and sampling worth over
$1 million at current rates.
Notable, drill hole T94-22 intersected high grades of gold including
49.58 g/t gold over one meter and drill hole T95-34 intersected
17.49 g/t gold over one meter.

2022 Work and Historical Programs
2022 Work Program
Focus on the orogenic gold deposit types
correlation. Drilling - 2021 work program
generated new drill targets for 2022. Our
mai focus is drilling and to continue to build
on previous work and further delineate the
potential deposit thus increasing the value.
Current Work
Orix Geoscience of Toronto, Ontario has
been contracted to complete the Compilation Report of historic documents and
integration of recent 2021 work program
using modern software and modelling
techniques.
Favourable results of airborne geophysical
surveys comprising VLE-EM and Magnetics, was completed by Terraquest Airborne
Geophysics Ltd.
The interpretation report identified
structural and geologic controls on gold
mineralization on the Doyle Property, which
can be utilized to focus and direct further
exploration of the property.
There are two directions of structures on
the Doyle Property which trend NNW-SSE
and NW-SE with a dihedral angle of approximately 20 to 40 degrees between them.
These can be identified on the regional

scale (Figure 1) and on the property scale
(Figure 2). The shallow angle of intersection of the two main structural trends had
been cited in the past as a favorable area
for gold mineralization and concentration,
and the curvilinear nature of the structures
suggest they wrap around the Grey Owl
Lake Pluton.
Interpretation of the VLF-EM data shows
a resistivity high which is associated with
the main gold occurrences found on surface
which may be related to possible alteration
by silica (quartz). In addition, the two divergent structural trends can be seen (Figure 3
and 4). Note that the known gold
occurrences are associated with the edge
of the high resistivity areas. These
associations may indicate further areas of
potential for gold mineralization on the
Doyle Property.
The VLF-EM anomalies also follow the
general structural trends. It is noted that
the main gold mineralization discovered to
date lie along VLF-EM anomalies pointing
to the potential for other discoveries along
these trends.
Favorable geophysical results correlate with
known surface gold showings and present
numerous high priority drill targets.

Doyle Property Structural Map
Figure 1: Regional Scale
Structural Interpretation. The
property is situated between the
Regional Batchawana and Montreal River Fault systems and is
influenced by the Grey Owl
Lake Pluton.

Figure 2: Property Scale
Structural Interpretation Doyle
Property. The property occurs in
the wedge-shaped intersection
of two regional structures. Note
the curvilinear nature of many of
the interpreted structures in the
northern part of the property.

Buck Lake Property Overview
The Buck Lake Property is 4,100 acres in size and is in the Abitibi
Subprovince, known to host many VMS type of deposits, including
Glencore’ s Kid Creek Mine, the deepest base metal mine in the world.
Assessment of past work and government geological investigations
indicates at least three (3) high potential zones which extend beyond
the previously existing claims.
Previous drillhole on the original property intersected two zones of
massive sulphide mineralization of 4.88 m and 4.72m in thickness
containing copper mineralization.

Sulphide Zone: EM Map of Buck Lake showing the location of the recently identified
sulphide zone as a strong anomaly and the location of the Noranda Drill Hole (in red)
that intersected two massive sulphide zones with chalcopyrite.

Paint Lake Road Property Highlights
The Paint Lake Road JV Property is within the Wawa Abitibi
Subprovince, prolifically known for its metal endowment. It has been
estimated the Abitibi Subprovince has produced over 200 million
ounces of gold and 400 million tonnes of base metal ore.
At 50km west of Wawa, Ontario, comprising 6 claim blocks totaling
3,610 hectares, and inside the Mishibishu Greenstone Belt (which hosts
the Wesdome Mines - Eagle River Gold Mine and Mishi Open Pit) and
the former Magnacon Mine and the Dorset Zone belonging to Angus
Ventures (hosts noncompliant resources of 100,000 oz. Au) which we
formerly developed and sold for a 381% ROI to Angus.
The belt has recently been consolidated and the Company’s property is
strategically located around the Mishi Open Pit and the former
Magnacon Mines. Currently reviewing a VTEM survey over the property
of the Paint Lake Road JV. The ground is adjacent to Wesdome’ s Open
Pit gold mine and in the area of the property Advance United sold to Angus. A 50:50 Joint Venture with Frontline Gold where our technical staff
have identified a number of high potential gold targets and Fontline Gold
CEO is a director of Advance United.

Case Study With a 381% ROI
Talisker, now Advance United, had acquired the Wawa Gold Property
for approximately $250,000 and sold for approximately $1,400,000
to Angus.
In 2014, a predecessor company acquired
the Dorset Property in the Wawa Area for
$200,000 and 2 million shares (valued at
$0.03). The property was less than 500 Ha
but had a small (non-NI43-101 compliant
resource of approximately 200,000
ounces of gold.

property in early 2019.

In 2018 the new management realized that
the property was too small to be of interest
and set about expanding the holdings.

Actual sale of shares was 2,000,000
at $0.30, for a total profit of $600,000.
175,000 shares were used as debt settlement, and the remaining 1,825,000 shares
were dividends to existing shareholders
at $0.74 (representing $1,350,500). The
Wawa deal culminated in a ROI of 381%.

By the end of 2018, deals had been
completed to expand the property to over
10,000 Ha.
Negotiations began to sell or option the
property.
Angus Ventures (now Angus Gold)
approached Talisker to purchase the

In late 2019, Angus Bought Talisker Gold’s
Wawa Property for $600,000 cash and
4M Shares (trading for approximately
$0.20 at the time) equal to approximately
$1.4 Million.

Talisker used the cash and the sale of some
of the shares to eliminate the
accumulated liabilities which resulted in
a strong balance sheet with cash on hand
and no liabilities.

Au Marketplace. An online platform
connecting mineral property owners with
investors, developers, and producers.
There are many past producing
properties bearing precious metals,
base metals and rare earth deposits.
Property owners seek a solution to
the problem of having a property
with an out-of-date or unestablished
value and not having the means to
move it forward. Without help, their
hopes and dreams are dead in the
ground. These are unloved projects
that have need of analysis, value
creation, financing, marketing exposure, and exploitation.
Au Marketplace, our online platform provides these owners with a
means to increase their property’s value through the application of AI
driven, open-source technology and then provides the marketing muscle
to connect owners with buyers directly. Alternatively, it connects owners
to potential partnerships with mid-tier and major mining companies for
next-phase development and production.
In short, similar to Airbnb and Uber, Au Marketplace presents a platform
economy putting mineral property owners together with buyers.

Value and Revenue Strategy
We are just as much financiers and accountants, as we are geologists
andtechnologists. Not only is it important for us to identify properties
with current market potential, but through earn-in, joint ventures,
partnerships, careful calculation of the upside value of deploying modern
exploration techniques, and modeling we can recognize the significant
upside potential of our share price.
Our revenue and value strategy is to generate returns by acquiring
promising projects and properties and issuing stock and/or dividends to
pay partners and investors, increasing the value of stock for shareholders, and creating a portfolio with significant resources and reserves.
Our portfolio strategy is to re-package properties to present to potential
buyers and developers including mid-tier gold exploration companies
and large gold mining and production companies for next-phase
development and production.
Our Marketplace strategy is to earn a fair percentage on transactions
taking place through the platform.

The Canadian Gold Market*
Canada is the 5th largest gold producer in the world.
Gold is Canada’s most valuable mined mineral, with a production value
of $9.6 billion and gold exports of over $17.3 billion.
Ontario and Quebec together account for more than 75% of mined gold
production in Canada. Ontario is the largest gold-producing region in
Canada with a total of 20 gold mines, out of a total of 31 metal mines.
Canadian mines produced an estimated 183 tonnes of gold in 2019,
which represents an 88% increase over production in 2009.
*Source: Most recent data a/o Jan. 20, 2021 available from Government of Canada.

The Global Gold Market
Gold was one of the best performing major assets of 2021 and the price
of gold reached its all-time historic high.
Historical gold drivers including ultralow interest rates, multitrillion-dollar government deficits, a weak US dollar creating inflationary pressures
are all key factors which drive the price of gold up.
Coronavirus and its pervasive effects across worldwide markets
prolonged safe haven demand. Risk and uncertainty, and market downturns, often boost investment demand for gold as a safe haven.
Gold also had one of the lowest drawdowns during the year, helping
investors limit losses and manage volatility risk in their portfolios. It’s a
strategic and tactical investment.
Our outlook for gold is very bullish, we believe investment demand will
remain well supported while gold consumption should benefit from the
economic recovery.

Condensed Interim Consolidated Statements of Financial Position
As at March 31, 2022 (Expressed in Canadian Dollars)

2022

Note
Assets
Current assets
Cash
Harmonized sales tax recoverable
Prepaid expenses and deposits

2021

$ 2,623,483 $ 2,811,376
44,870
30,924
2,248
4,894
$ 2,670,601 $ 2,847,194

Non-current assets
Mineral properties
Total assets
Liabilities and shareholder’s equity
Current liabilities
Accounts payable and accrued liabilities
Total liabilities
Shareholder’s equity
Share capital
Warrants reserve
Options reserve
Accumulated deficit
Total liabilities and shareholder’s equity

559,868

4, 5

558,768

$ 3,230,469 $ 3,405,962

6

8
8(c)
8(d)

$
$

158,249 $
158,249 $

89,597
89,597

3,900,726
3,900,726
105,953
105,953
42,664
42,664
(732,978)
(977,122)
$ 3,072,221 $ 3,316,365
$ 3,230,470 $ 3,405,962

Nature of operations and going concern (Note 1)
Commitments (Note 12)
Subsequent events (Note 13)
On behalf of the Board of Directors: May 19, 2022
“Jim Atkinson” (signed)
Director

“Walter Henry” (signed)
Director

The accompanuing notes form an integral part of these condensed interim consolidated financial statements

Condensed Interim Consolidated Statements of Loss and
Comprehensive Loss For the three months ended March 31, 2022
and March 31, 2021 (Expressed in Canadian Dollars)
2022

Note
Expenses
Business development
Management fees
Consulting fees
Professional fees
Exploration and evaluation
Listing, filing and regulatory fees
Administrative
Share-based compensation
Total expenses
Net loss and comprehensive loss

2021

97,578 $
7
51,333
30,000
7
26,000
22,234
77,626
21,153
639
10,930
19,667
6,179
590
42,664
7, 8(d)
$ 244,144 $ 162,449
$ (244,144) $ (162,449)

Loss per share
Weighted average number of shares - basic and diluted
Net loss per share - basic and diluted

$

43,927,111 10,460,369
(0.02)
$
(0.01) $

Share Capital
As of March 31, 2022, the Company’s authorized number of common
shares was unlimited and without par value.
Issued and outstanding
Share capital issued
Private placement common shares
Private placement common share units
Issues of warrants

Note

8(b)(i)
8(b)(ii)
8(b)(ii)

Shares
100 $
10,000,000
4,200,000
-

Amount
1
200,000
210,000
(73,320)

Balance at December 31, 2020

14,200,100

336,681

Issued on acquisition of Talisker Gold Corp
Issuance of warrants
Flow-through, common shares issued
Share issue costs
Issuance of broker warrants
Private placement, common shares
Exercise of warrants

22,289,606
2,866,700
400,000
4,225,000

858,150
(22,295)
2,150,025
(136,497)
(83,658)
300,000
498,320

Balance at December 31, 2021
Balance at March 31, 2022

43,981,406
3,900,726
43,981,406 $ 3,900,726

Investment Highlights
Au Portfolio. A growing land bank of gold-bearing properties with
historic resources and potential to expand.
Au Marketplace. An industry first online platform connecting owners
of precious metals, base metals, and rare earth deposits with investors,
developers, and producers.
A growing property pipeline.
Cash in the bank.
Dual listing on CSE: AUHI and Boerse Frankfurt: 910.
No debt or liabilities.
Experienced management with successful track record.
43,981,406 shares
issued.
Ability to raise additional capital through, flow
through, trade, and
institutional road shows.

Service Providers

Contact Us

Transfer Agent: Computershare
Investor Services Inc.

Jim Atkinson, CEO
Advance United Holdings Inc.
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